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Our product portfolio is coming together really well $297M —

as we double down on simplicity and reliability. On $38M

)3
a trailing 4 quarter basis, Q2 saw a record 40 O
percent adoption of AHV, and 21 percent of deals O
included Essentials and Enterprise product offerings
beyond the Core. We also saw growing momentum DRIVEN BY
toward a recurring revenue model, delivering 57 STRONG SOFTWARE
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™ Reconciliations between GAAP and non-GAAP financial measures and key performance measures are provided in the tables of the Q2 FY‘19 press release.
@ Based on a trailing four-quarter average.
@ Rule of 40 score is calculated by adding software and support revenue growth % to free cash as a % of software and support revenue.
“ Reflects yearly update of the members of the Global 2000 list as reported by Forbes. Repeat purchases of G2K customers are based on software and support bookings.



